
PRIVATE AND CONFIDENTIAL

FACT FIND

Client Name:

Date Completed:

Adviser:

ROBSON FINANCIAL PLANNING
80 Shot Tower Close
CHESTER
CH1 3BT

01244 342760
info@robsonfinancial.co.uk

Please check this document carefully and bring any errors to our attention. 

ND = Not Discussed 
NR = Not Relevant
NA = No Action at Client Request / None Disclosure

Robson Financial Planning V4.0 (March 2016)
Fact Find



PERSONAL DETAILS

Client 1: Client 2:

Surname:

First Names:

Date of Birth:

Nationality:

Residency Status:

Domicile Status:

Marital Status:

Health Status:

Smoker

NI Number:

Address:

Time at Address:

Home Telephone:

Work Telephone:

Mobile:

Email:

Preferred Contact:

CHILDREN AND DEPENDANTS

Name: Relationship: Date of Birth: Age: Marital Status: Dependant:

CLIENT BRIEF



OCCUPATION

Client 1: Client 2:

Job Title:

Employment Status:

Employer Name:

Employer Address:

Length of Service:

PAYE or Self Assessment:

Accounts on File:

Accountant:

ANNUAL INCOME AND EXPENDITURE

Gross or Net (G/N) G/N Client 1: Client 2:

Basic Salary:

Bonus:

P11D Benefits:

Self-Employed Net Profit before Tax:

State Pension:

Private Pension:

Trust Income:

Dividends:

Investments:

Cash:

Rental Income:

Total Gross Income:

Total Net Income:

Total Expenditure:

Disposable Income:

Tax Rate %



ATTITUDE TO RISK DESCRIPTIONS

Grade: No. Description

Conservative 1

In general, Conservative investors prefer knowing that their capital is safe rather than seeking high 
returns. They are not comfortable with the thought of investing in the stockmarket and would rather 
keep their money in the bank. Conservative investors usually avoid anything that looks like a gamble. 
They can take a relatively long time to make up their mind on financial matters and will usually suffer 
from severe regret when their decisions turn out badly. Conservative investors typically are unlikely to 
have much experience of investment beyond bank and building society accounts.

Moderately 
Conservative 2

In general, Moderately Conservative investors prefer knowing that their capital is safe rather than 
seeking higher returns. They are not comfortable with the thought of investing in the stockmarket 
and would rather keep their money in the bank, but would be willing to invest in other types of 
investments if they were likely to be better for the longer term. Moderately Conservative investors 
usually avoid anything that looks like a gamble. They can take a long time to make up their mind on 
financial matters and will likely suffer from regret when their decisions turn out badly. Moderately 
Conservative Investors are unlikely to have much investment experience beyond bank and building 
society accounts.

Cautious 3

In general, Cautious investors would prefer not to take any risk with their investments, but they can be 
persuaded to do so to a limited extent. They would prefer to keep their money in the bank, but may 
realise that other types of investments are likely to be better for the longer term. Cautious investors 
typically prefer certain outcomes to gambles. They can take a relatively long time to make up their 
mind on financial matters and can often suffer from regret when decisions turn out badly. Cautious 
investors may have some limited experience of investment products, but will be more familiar with 
bank and building society accounts than other types of investments.

Moderately 
Cautious 4

In general, Moderately Cautious investors are uncomfortable taking risk with their investments, but 
would be willing to do so to a limited extent. They realise that risky investments are likely to be better 
for longer-term returns. Moderately Cautious investors typically prefer certain outcomes to gambles. 
They can take a relatively long time to make up their mind on financial matters and may suffer from 
regret when decisions turn out badly. Moderately Cautious investors may have some experience of 
investment products, but will be more familiar with bank and building society accounts than other 
types of investments.

Cautious 
Balanced 5

In general, Cautious Balanced investors understand that they have to take some investment risk in 
order to be able to meet their long-term goals. But are likely to only take risks with a small part of their 
available assets. Cautious Balanced investors will usually be prepared to give up a certain outcome for 
a gamble provided that the potential rewards from the gamble are high enough. They will usually be 
able to make up their minds on financial matters relatively quickly, but do still suffer from feelings of 
regret when their decisions turn out badly. Cautious Balanced investors may have some experience of 
investment, including investing in products containing risky assets such as equities and bonds.

Balanced 
Growth 6

In general, Balanced Growth investors understand that they have to take investment risk in order to 
be able to meet their long-term goals. They are likely to be willing to take risk with a small to medium 
part of their available assets. Balanced Growth investors will usually be prepared to give up a certain 
outcome for a gamble provided that the potential rewards from the gamble are high enough. They 
will usually be able to make up their minds on financial matters relatively quickly, but do still suffer 
from some feelings of regret when their decisions turn out badly. Balanced Growth will usually have 
experience of investment, including investing in products containing risky assets such as equities and 
bonds.

Moderate 
Growth 7

In general, Moderate Growth investors are willing to take on investment risk and understand that this 
is crucial in terms of generating long-term return. They are willing to take risk with a large proportion 
of their available assets. Moderate Growth investors will occasionally take gambles where they see 
the potential rewards as being attractive. They will usually be able to make up their minds on financial 
matters quite quickly. While they can suffer from regret when their decisions turn out badly, they are 
usually able to accept that occasional poor outcomes are a necessary part of long-term investment. 
Moderate Growth investors typically will usually be fairly experienced investors, who have used a 
range of investment products in the past.



Growth 8

In general, Growth investors are happy to take on investment risk and understand that this is crucial 
in terms of generating long-term return. They are willing to take risks with most of their available 
assets. Growth investors will readily take gambles where they see the potential rewards as being 
attractive. They will usually be able to make up their minds on financial matters quite quickly. While 
they can suffer from regret when their decisions turn out badly, they are usually able to accept that 
occasional poor outcomes are a necessary part of long-term investment. Growth investors will usually 
be experienced investors, who have used a range of investment products in the past. 

Moderately 
Aggressive 9

In general, Moderately Aggressive investors are happy to take on investment risk and understand 
that this is crucial in terms of generating long-term return. They are willing to take risk with most of 
their available assets. Moderately Aggressive investors will readily take gambles where they see the 
potential rewards as being attractive. They will usually be able to make up their minds on financial 
matters quickly. While they can suffer from regret when their decisions turn out badly, they are able 
to accept that occasional poor outcomes are a necessary part of long-term investment. Moderately 
Aggressive investors will usually be experienced investors, who have used a range on investment 
products in the past, and who may take an active approach to managing their investments.

Aggressive 10

In general, Aggressive investors are looking for the highest possible return on their capital and are 
willing to take considerable amounts of risk to achieve this. They are usually willing to take risk with 
all of their available assets. Aggressive investors can easily be persuaded to take a gamble rather than 
a certain outcome and enjoy gambling as an activity. They have firm views on investment and will 
make up their minds on financial matters quickly. They do not suffer from regret to any great extent 
and can accept poor outcomes without much difficulty. Aggressive investors typically have substantial 
amounts of investment experience and will typically have been active in managing their investment 
arrangements.

RISK PROFILE

Client 1: Client 2:

Investments:

Pensions:

Insurance:

Has Your Risk Profile Changed?

Method of Assessment?

Risk Profiling Questionnaire (RPQ) Results?

Do You Agree with RPQ Results?

Capacity for Loss:

Investment Experience:

Investment Term:

RISK DISCUSSIONS



ASSETS AND LIABILITIES

Asset Description: Value: Date: Owner: Income: In Trust: Review:

Total:

Liability Description: Balance Owed: Date: Owner: Rate: Insured: Secured:

Total:

Total Assets: Estate Plans:

Total Liabilities:

PETs: 

CLTs:

Nil Rate Bands:

Business Property Relief:

Agricultural Property Relief:

Other Deductions:

Taxable Estate:

Inheritance Tax:

Review:



INSURANCE

Policy Description: Sum Assured: Start: Term: Premium: In Trust: Review:

Total:

PROTECTION NEEDS

Existing £ Need £ Shortfall £ Review / ND

Whole of Life :

Term Assurance:

Mortgage Protection:

Income Protection:

Critical Illness Cover:

Long Term Care Cover:

General Insurance:

Private Medical Insurance:

Key Person Insurance:

Shareholder Protection:

Inheritance Tax Cover:

RETIREMENT PLANNING

Client 1: Client 2:

Expected Retirement Age:

Years Remaining:

Target Income (excluding BR19):

Target Tax-Free Cash:

Expected State Pension (BR19):

Current Pension Fund Value (see Assets):

Monthly Pension Contributions:

Company Pension Scheme Member:

Company Pension Scheme Option:



FINANCIAL REVIEW SERVICE

Clients Adviser

Protecting family, income and debts:

Investing for income or growth:

Investment review:

Planning for retirement:

Your living in retirement options:

Mitigating inheritance tax:

General tax and estate planning:

FILE NOTES AND OBJECTIVES



DECLARATION

Client 1: Client 2:

Print Name:

Signature:

Date:

Adviser:

Signature:

Date:
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